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NEW LISTINGS AND PENDED SALES    

The number of sales pended in Q3 2014 slowed to just over a 4% increase, following 19% increases for the period in 2012 and 
2013. This is likely driven by decreasing inventory in the first and second quarters rather than a drop in demand. (Exhibit 1)

Inventory of single family homes and condominiums in the Naples, Bonita and Estero market decreased 10% overall from October 
1, 2013. The greatest decrease occurred in the segment priced between $2 million and $5 million, down 35%. Properties priced 
between $500,000 and $750,000 had the greatest gain in supply, up 7% when compared to October 1, 2013. (Exhibit 2)

Q3 AVAILABLE INVENTORY BY PRICE RANGE COMPARISON
Price Segment 2007 2008 2009 2010 2011 2012 2013 2014

$0 - $250 2,370 4,429 3,720 4,247 2,809 2,164 1,622 1,214

$250 - $500 6,908 4,389 3,068 2,603 2,189 1,800 1,523 1,510

$500 - $750 2,139 1,623 1,224 1,014 817 802 640 686

$750 - $1M 1,061 897 759 588 546 419 373 327

$1M - $2M 1,281 1,101 947 822 656 597 539 551

$2M - $5M 678 636 601 457 360 293 294 190

$5M + 125 137 123 103 82 76 84 89
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CLOSINGS AND AVERAGE SALES PRICE

The number of closed sales during the third quarter decreased for the period for the first time since 2010 (-3%). The market 

as a whole had an increase in average sales price of 3% over the same quarter in 2013. The average price for the quarter is 

approximately the same as the Q3 2008. (Exhibit 3)   
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 Exhibit 4

MONTHS OF SUPPLY

Inventory for the quarter continued to decrease, as it has for this period since Q3 2007. The number of closings on a 

12-month basis has steadily increased.

The result is that the months of supply have declined from 31.7 months in Q3 2007 to its current level of 4.3 

months. (Exhibit 4)
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SUMMARY

Although new listings are up 8% over Q3 2013, pended sales continued to out-pace new inventory. Third 
quarter 2014 marks the second consecutive quarter in which sales have exceeded the number of new listings. 

Overall, the market is in a healthy state at this time, despite inventory shortages in some areas. Prices are 
increasing at a reasonable pace but not at the levels seen earlier in the recovery cycle. This situations bodes well 
for buyers and sellers, as prices have rebounded but remain well below their peaks. Shortages of inventory in 
some segments are likely to drive prices higher as seasonal buyers return to the market.

This report is intended to give the reader a macro-view of the market in the combined Naples, Bonita Springs, 
Estero areas. Contact a John R. Wood Sales Professional for additional information or the Customer Service 
Department at John R. Wood Properties at (239) 262-1900 to learn more about the area. Visit our Award 
Winning Website at JohnRWood.com to view available Southwest Florida properties, access additional market 
reports or learn more about neighborhoods of interest.    

“Bring Your Highest Expectations!”  

“The source of this real property information is the copyrighted and proprietary database compilation of Southwest Florida MLS. Copyright 2014 Southwest Florida MLS. All rights reserved. The accuracy of this information is 
not warranted or guaranteed. This information should be independently verified if any person intends to engage in a transaction in reliance upon it.”

John R. Wood Properties, Bring Your Highest Expectations.


