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CLOSED SALES

Total number of sales closed in 2009 increased 42% over 2008. This represents the highest number of closed
sales since 2005, which established the record high for closings recorded through the Multiple Listing Service for
the combined Naples, Bonita Springs, Estero market area. Properties priced under $250,000 drove the increase
in units for the year, representing 63% of closings by year end.

Total sales volume for the year was down only 3% from 2008, and almost exactly the same as 2003 volume.
Median sales price stabilized and remained at approximately the same level throughout the entire year.
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The highest number of monthly closed sales occurred in June with 912, and the lowest in January with 439.

INVENTORY LEVELS AND NEW LISTINGS

The inventory of available properties decreased by 24% during the year with the largest decreases occurring
in condominiums priced between $250,000 and $500,000, (down 27%), and single family homes under
$250,000, (down 37%). Condominiums priced between $750,000 and $1,000,000 also dropped significantly,
showing a 26% decrease.

Overall inventory, based on 2009 absorption rates, represents a supply of approximately 13 months. A one
year supply is generally considered a balanced market. Some market segments are already showing supplies of
less than one year, while others remain significantly oversupplied. It continues to be very important to buying
and selling decisions to have access to detailed information about current activity and history on specific
neighborhoods.

The number of new listings taken during the year is the lowest since 2005.
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ANNUAL NEW LISTINGS HISTORY
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PENDED SALES

Pended sales continued to improve in 2009, a trend which began in April 2008. At year end, they had reached a
new record high. Fourth quarter pended sales posted a 69% gain over fourth quarter 2008.

ANNUAL PENDED SALES UNITS HISTORY
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The ratio of pended sales to new listings (on an annual basis) was one sale for every 1.6 new listings taken during
the year. This is an improvement over 2008 year end, when the ratio was 1 sale for each 3 new listings placed on
the market. This ratio has been steadily decreasing each year from its peak at the end of 2006 when there was only
one pended sale for every 4.25 new listings. Although all pended sales do not close, the significant improvement
in this ratio is indicative of the increased activity level during 2009.



Annual Market Report for 2009

for Naples, Bonita, Estero market area
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SUMMARY

Closed and pended sales showed a steady increase throughout 2009. Pended sales of properties in all price
segments up to $1,000,000 showed increases. This is a change from 2008 when the only increase recorded
over 2007 was for properties priced under $250,000. Properties priced over $1,000,000 began showing signs of
improvement in August, and posted increases over same month, prior year during each of the ensuing months.
Based on website inquiries, phone calls and showing activity, we expect this segment to continue to gain
momentum in 2010.

Median sales price fell by 35% from its December 2008 level of $284,500. However, this indicator stabilized at
$185,000 early in the year and remained constant thereafter. First quarter of 2010 could show an increase in this
number as more higher priced properties close.

John R. Wood continues to be the leader in the local Naples, Bonita Springs, Estero markets. In 2009 the
company closed almost 2,000 transaction sides and achieved the highest closed volume of any real estate
broker in the area. This achievement was made possible through the diligence, dedication and innovation of our
stellar sales professionals and outstanding support staff. As “The Symbol of Local Knowledge”, we continue

to provide buyers and sellers with reliable and timely market information to help guide them to the best buying
and selling decisions for their particular circumstances.



